The Successful Club Series
Can be used to satisfied requirements for the ATM-S or CL Awards

	Moments of Truth (290)

How to recognize and deal with situations critical to Club success, from a visitor’s first impression to recognition of member achievement.


	Finding New Members for Your

Club (291)

Proven methods to help you seek out those vital new members, the lifeblood of every Club.



	Evaluate to Motivate (292)

Your Club members will learn to give evaluations that benefit the speaker, the evaluator and the audience.


	Closing the sale (293)

Exercise your powers of persuasion during those moments when a guest is deciding to join.



	Creating the Best Club Climate

(294)

Proven techniques for creating and maintaining a positive, healthy and supportive Club environment, in which every member prospers.


	Meeting Roles and Responsibilities

(295)

Shows how members can successfully fulfills each meeting role with style and enthusiasm.



	Mentoring (296)

This program defines mentoring, explains benefits and discusses responsibilities of Mentors.
	Keeping the Commitment (297)

Discusses the 10 standards that comprise “A Toastmasters Promise”.



	Going beyond the Club (298)

Find out about learning and leadership opportunities available to members in addition to regular Club meetings and activities.


	How to be a Distinguished Club

(299)

Explains and helps promote the Distinguished Club Program to Club members.



	The Toastmasters Education

Program (300)

Provides an orientation of the education program for new and experienced members

	


